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Resources from the Brainstorming Autoresponders – Plan Video

Plan

1. I determined that I would use the Checklist – Low Self-Esteem module as a lead gen tool.
2. Here is an example of the Opt-in-copy I would use.  Feel free to use it.  Test and tweak it ‘till it is highly optimized for clicks.  You don’t have to create a fancy graphical opt-in. Just create a page in WordPress and use this for your offer.  
***
Is your life the result of destiny or bad luck?
This little instrument may help you get a better idea of how you see yourself.
[insert  your own opt-in code ]
Enter your email and click “Next” to download the free self-esteem inventory.
***

3. I determined that I would add the ebook to my product line to sell. At this stage I would update the ebook with my own personal stories, experience, tips.  If I was promoting a product as and affiliate I would look for places where I could links to the product.  A resource page placed at the end of the ebook is good for this purpose to.  
4. After reviewing the ebook and product materials I also went out to Youtube and searched for self-esteem videos for ideas.  I List of topics
a. Welcome & Orientation
b. About Me (refer to the inventory checklist)
c. Self-esteem and you 
d. Perfectionism-Is it really procrastination 
e. Self-esteem and destructive behavior
f. Learned behavior (surprising insight to Self-esteem)
g. Indicators - Can you spot someone with low self-esteem
h. Toxic behavior (Video-Zig Ziglar)
i. Challenging the behavior for change
j. A secret for speeding up positive self-esteem changes



AR Message #1 – Welcome and Orientation
Send Interval: Immediately after they confirm if you use confirmation or after they sign in if you don’t use confirmation. 

Include:
· Thank them for signing up.
· Remind them what their subscription includes & the download link.
· Make a special offer or give a special subscriber's only discount. (Optional)
· Tell them how frequently to expect your email.
· Set up the next email



***

Subject line:  Welcome, Your personal inventory checklist is inside…

Hello,

Welcome!

Thank you for subscribing to [your list title/brand].

My name is [Your Name] and I am your host at [your website].

As a subscriber to this newsletter you will receive:


· Information, tips and strategies about how you can “unlearn” the behavior that leads to poor self-esteem. 
 
· Notification of new products, seminars and special savings offers.


You can expect to hear from me twice a week and occasionally more frequently.
--------------------
How To Get Started
--------------------
If you haven't already, you should download your free report "[Insert the report title]."  You can download that here:

[insert the link to the download page]

I look forward to getting in touch with you and hearing (or seeing) how you are using the [Book Title] I also welcome questions.  Sharing is growing!

Thank you,

~ your name

*****




AR Message #2 – About Me/Us
Send Interval: 1 day

Include: 

Your name/Reminder why they are receiving this email

 Background as it relates to the topic
 Why you are qualified to talk about the topic
 Thank them for reading your email
 Set up the next email
 
***


Subject:  [[LIST NAME]]  About me & you…


Hello and welcome back!

This is [your name] from [your website/newsletter].  Yesterday you downloaded and reviewed the Self-Esteem inventory.  How did that go for you?   Did you find you checked many of the boxes? Were you surprised by the list? 

That’s not unusual.  People who have low self-esteem often don’t realize the key indicators of poor self-image.  

For example, were you surprised to learn that someone who is a perfectionist may also suffer from low self-esteem.  After all, someone who is a perfectionist is just demanding excellence. Right?  

Not necessarily.  Setting high standards and meeting them is a strong and positive personality trait.  However, always snipping away at something to make it “just a little better” is usually a bad habit with a name. That name: Procrastination.   

I suffered from terrible self-esteem.  I’m not sure where it began, but when I lost my job after 20 years, I really lost faith in myself.  I took low-paying jobs because I didn’t feel I was worthy of the salary I lost. 

I wanted to learn how to build out WordPress websites and found a video tutorial.  I wanted to offer this up as a service to people, but I was afraid.   I felt I could never be as good as someone who was an expert in that area.  

Then one day a retired friend of mine asked me for help doing something on the web.  I was stunned at how fearful she was of doing anything on her computer.  I shared a couple of tips and she grew more confident.  

I asked her if she would like to have her own blog.  Of course she would but that is way to difficult, etc.  I told her we’ll do it together and it will only take about 10 minutes. 
One thing let to another and before I knew it, I showed her how to set up her own blog. She was ecstatic!  

That was a turning point for me.  That experience sparked my friend confidence and it was a huge boost to my own self-esteem.  Since then I’ve since gone on to create a robust online business. 

However, this wasn’t an overnight miracle.  I’ve gone through many challenges and ups and downs.  Developing good habits for high self-esteem takes time.  I’ve read dozens of books about this topic; attended seminars and conferences.   I consider keeping my own self-esteem strong my #1 priority.  I have a pretty grand inventory of resources, too.  I hope to share only of the best with you. 

I’ll keep this message brief, but look for my next message tomorrow.   We’ll dig a little deeper into the consequences of low self-esteem.

***

__________________


That’s it for this training on Autoresponder Planning.  Tomorrow we’ll continue with the next two autoresponder messages. 



Brainstorming Messages #3 & #4  - Promote

Just a reminder that I decided to use the ebook in the self-esteem PLR product “Believe In Yourself” as the product I would promote in the autoresponder series.   

The purpose of the next two messages is to introduce the book to the readers.  

Now, if you set up your sales funnel properly they already had a chance to see and buy the book.  There’s any number of reasons why they didn’t.   Here are 4 reasons why people don’t buy an offer the first time they see it. 

· Didn’t have the money.
· Wanted to see the freebie offer first.
· Got distracted and missed the offer
· The offer wasn’t presented

I’ve read that on the average it someone needs to see or hear about something seven times before they take action.  I think I must be much more impulsive than the people in that study.  I think my threshold is 3 times or never.  If I see something 3 times and put it off, then I probably will not buy it.   I suppose the threshold increases with the cost of the purchase. 

When I set up my first list and opt-in offer I was so focused on getting the offer in place I didn’t do anything else with the sales funnel.  In fact, I’m not sure I really knew about the sales funnel.  All I knew was that I absolutely must start building a list. 

That isn’t bad advice, but it is a lost opportunity.  When someone clicks into your freebie offer is the best time to present an offer.  This is a method proven out over and over.   

Now, I’ve read a bit on some people who make a living coaching and they are moving towards more relationship building in the first emails instead of a dollar transaction.  However, instead of offer up something to buy, they offer up another opportunity to engage with their knowledge.  Just a different kind of transaction.  

In autoresponders #3 and #4  I’m going to include a call-to-action for the reader to go purchase the ebook.  I’m offering a discounted price on the ebook for the next few days.  

For content, I am using the ebook and other sources for inspiration to help me create the email message.  

· I will include content on the topic
· I will include a call-to-action to buy the book.  
· I will thank them for reading and 
· Provide an introduction to the next message.  


Autoresponder Message #3  - Topic: Self-esteem & You
Send Interval: 1 day

Include: 
· Intro to ebook
· Call-to-action to sales page
· Thank you
· Intro next message


*****
Subject:  Understanding low self-esteem must happen before change occurs…

Hello, 

{Your name} here again with some background on low self-esteem.   You see, in order for you to reverse negative self-esteem you first must understand the nature of the beast.   

In the first paragraph of my book [insert your book name] I provide this definition.  

“The definition of low self-esteem is simple – a feeling of unworthy, incapable and incompetent self-worth.”

This beast is self-feeding. The negative thoughts spawn more negativity leading to a dangerous cycle where negativity becomes the “normal” way of thinking.  In fact, the behavior becomes engrained in nearly every though.  

Someone with low self-esteem believes they are unworthy of happiness, success, and a joyful life.  They may feel they are a “born loser.”  

In fact, self-esteem, poor or positive, is learned.  Somewhere along the way someone planted a seed of self-doubt and showed you how to grow it into a giant briar patch of negative thinking.  It really doesn’t matter how this began, but understand this...

You can create new habits [insert link to your sales page]  to subdue and even smother these stifling habits.  You will stand tall and emote confidence in every word and action. 

I know you don’t know where to start so I’ve provided you with a simple guide to help you unlearn negative habits and build new ones.  

 Click here [insert link to your sales page] to download this guide to inspire you and provide you with simple steps to improve your self-belief for good.  Save $20 today.  

Talk soon,

[Your name and website]

P.S.  Stay tuned for the next email where I reveal a bad habit which is a red flag  someone is insecure and suffering from low self-esteem.








Autoresponder Message #4  - Topic: Perfectionism.
Send Interval: 1 day

Include: 
· Message 
· Call-to-action
· Thank you
· Intro next message


*****
Subject:  The perfect clue someone suffers from low self-esteem…

Hi,

Would you be surprised to learn that someone who is a perfectionist suffers from low self-esteem?  

True.  Why so?  

People who obsess over tasks fear failure or rejection.  That fear causes them to perpetually fiddle with a project.  

Let’s toss out some qualities associated with a person with strong self-esteem.

1. Confident … they have something of value to offer
2. High achiever … they may not be a straight “A” student, but they understand what is important, set goals and achieve them
3. Action taker… once they have a goal identified they put a plan in place and take action
4. Priority driven … prioritizes daily actions and avoids unnecessary distractions
5. Time sensitive… values their time because they have so much they want to experience

You can assign the opposite description to someone who is the perfectionist. 

1. Insecure in their value…it’s never good enough
2. Never finishes the task as they always are “doing one more improvement”
3. Not sure what the next step is and prefers to do the same thing over and over
4. Is single-minded in priorities.  There is only 1 priority 
5. What’s the hurry? 

Do you know a perfectionist?  You’ll learn more ways to identify and help someone with low self-esteem here.   Don’t put this off. Click here now for  $20 savings on [Your book name} [Insert link to the ebook sales page.]

Thanks for reading this email.  I hope it helps you or someone you care about.

My next email I’ll we’ll explore the darkest side of poor self-esteem.

Take care,



[Your Name]






Brainstorming Messages #5 & #6  - Getting Your Emails Opened and Read

In AR #5 & #6 I’m practicing the art of the irresistible subject line.  What do you think?  


In AR #5 I’m not going to promote the ebook. Instead I’m going to INVITE them to download the Negative Belief Worksheet included in this PLR pack.  The worksheet has an example of a negative belief in it and then come up with a new and positive way of thinking.   

I start off with a story that is kind of a metaphor for the repetitive self-destructive patterns displayed by people with poor self-esteem 

I’m asking the reader to do something that doesn’t involve a purchase.  As someone who has reversed negative self-esteem using this method, I believe it a valid exercise.  I’m providing the person with a tool to help him- or herself.  

Oh, check out the subject line.  What do you think of it?


Autoresponder Message #5 - Topic: e.  Self-esteem and destructive behavior
Send Interval: 2 days

Include: 
· Message 
· Call-to-action
· Thank you
· Intro next message


*****

Subject:  Avoid This Habit, Because It Can Sting Your Self-Esteem Like An Angry Hornet

Hi, 

The other day I was working in the garden cleaning up the leaves and preparing it for some new pansy plants.  It was a beautiful day, not too hot or cold;  the sun warmed my back. I was excited to be outside after the long, cold and dreary days of winter.   

I was on my hands and knees using a small hand-shovel to dig in the ground and all of a sudden I felt this burning pain on the outside of my ear. The pain stopped me my tracks and I slapped at whatever was causing the pain.  

To my horror another one started on my forehead, then my neck and arms.  I started slapping myself like a crazed woman running for the house.  Slapping hard. One of these monsters managed to stay with me inside.  I finally could look in a mirror to see the ground hornet and finally mashed him dead. 

I was miserable. The stings didn’t stop burning even after Benadryl, ice and calamine lotion.  I’d run into a ground hornet’s nest.   Sadly, the entire experience squashed my enthusiasm for returning to the garden.  I called an exterminator to poison the monsters, but needless to say…when I venture into that area, I’m very cautious and the joy isn’t there as it was that day. 

….

Why am I telling you this story?  Because people with poor self-esteem habitually create and perpetuate negative beliefs.  Once in the cycle, they find it difficult to pull out of it.  It stops them from achieving success in any number of areas.  It prevents them from the joy of living. 

However, it is possible to break this self-destructive pattern.  

I created a simple tool to help me identify negative beliefs and then turn those beliefs into more positive ones.  Before I knew it, I started knocking off these negatives replacing them with beliefs inspiring me into self-confidence.  

I think you’ll find it helpful, too.  I invite you to download this worksheet and try it out.  [Insert the download link here].  


Thanks for reading this and for trying out this tool 

In my next message we’ll review how to spot someone with low self-esteem. 

Thank you, 

[your name]


***


Autoresponder Message #6 - Topic: e.  Indicators - Can you spot someone with low self-esteem?

Send Interval: 1 day

Include: 
· Reference back to yesterday’s exercise
· Message 
· Call-to-action
· Thank you
· Intro next message


*****


Subject:  Can you spot someone with low self-esteem? Open this for clues…

Hi, 

Did you get a chance to download the Negative Belief Worksheet and convert some of your own negative “stinging” beliefs?  How did you feel after you thought of ways to turn the negative into a positive behavior?  Did you feel lighter as if a weight lifted off your chest?  That’s how I feel after I review my own worksheets. 

In my book [name of your ebook] I devote and entire chapter to how to identify your positive qualities.  Find out more here:  [link to your payment page]


Today I want to touch how traits or behaviors of people with poor self-esteem.  Perhaps you are concerned about someone you love and wondering if their behavior indicates problems with self-belief.   Here are a few traits:

1. Self-defeating mindset
2. Compulsive over-eating
3. Eating disorders
4. Alienation from others
5. Condescending or belittling others
6. Bullying
7. Hoarding
8. Perfectionism to a fault
9. Blaming others or "Its’ Not My Fault" 
10. Persistent lying and deception

Do any of those traits look familiar?  If so, I invite you to take the first step to recovery.  Download this today. 
[insert your sales page link]

Don’t put this off.   You can still save $20 today, but the discount expires soon. 

Here for your success,

[your name]


*****










Autoresponder Message #7 - Topic: Toxic behavior – video

Today, Day 7, is the last day to keep people on this Follow-Up series.  They will either make a purchase and move to your Buyer’s List or move to a Broadcast List. 

****

Send Interval: 1 day

Include: 
· Reference back to yesterday’s exercise
· Message 
· Call-to-action – Last day of discounted offer on ebook
· Thank you
· Repeat call-to-action

*****

Subject: Are you surrounded by toxic people?

Hi, 

In my last email I provided you with a list of behaviors indicating someone with low self-esteem.  Did any of those match up with behaviors of someone you know? 

Poor self-esteem can be unlearned.  Start the process here: [insert your sales page].

Today I have an entertaining video with a message.  It’s about toxic behavior.  Have you seen pictures of a stream where the toxic runoff from an industrial complex was sucking the life out of the stream?  Often there are dead fish and definitely the vegetation is suffering.  It’s awful to see and often costly to reverse and bring back to life.  

The same thing often happens in a work environment.  One person’s sour attitude begins to spread to other workers.  The workplace becomes toxic.  Today I want to share a video by one of my favorite motivational speakers, Zig Ziglar.  He is a genius at telling a story in a manner that keeps you smiling and entertained.  His stories also have a poignant learning point. 

But! Before you head over to the video, click here to build positive self-confidence and habits.  This is the last day at this reduced price. Click here.  [insert your sales page or even send directly to the payment page].

Thank you for reading, 

[Your Name]

P.S.  No regrets. Click here now.  [insert your sales page or even send directly to the payment page].
P.S.  Watch Zigs video here: https://youtu.be/cRMogDrHnMQ


[bookmark: _GoBack]
Your Next Step

Let’s take a deep-dive into email marketing together!  

No more flopping around trying to figure out your next step.  Receive in-depth training on email marketing including how to create profitable sales funnels.

Go here to get on the notify list:
http://plrpump.com/listme

Sign-up and you’ll be on the notify list for this training which includes 1-on-1 personal coaching.  (You’ll also get a deep discount for being on the pilot team . 

Don’t forget and be left out…   
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